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Management Summary 

Saarbrücken Airport has requested CheckIn.com to verify the viability for a route from Saarbrücken (SCN) to the Reggio 
Calabria region in Italy under consideration of possible aircraft size and frequency for a year-round service. 

Emphasis was given to the strong VFR1-demand between the two regions. 

Initially looking at Lamezia Terme Airport (SUF) as the ñnatural suspectò for flights into the region, CheckIn.com 
recommended to look compare at the same time at Reggio Calabria Airport (REG), since summer 2017 under the same 
management as Lamezia Terme (and Crotone Airport), a company called Sacal SpA (Società Aeroportuale Calabrese). 

Where Lamezia Terme has direct year-round competition to Frankfurt (Sun Express) as well Frankfurt-Hahn and 
Karlsruhe/Baden-Baden (Ryanair), seasonal services to Luxembourg adds further competition. Whereas travelers to Reggio 
Calabria will prefer to fly directly to Reggio and not Lamezia Terme. Such the flight to Reggio Calabria offers an emotional, 
unique selling proposition. 

The airline considering this route may prefer Lamezia Terme if it has already operations to that destination though. Usually 
using the local ground handling on remote stations, we recommend to use Reggio Calabria for the above mentioned reasons. 

Developing CheckIn.com fully automated catchment area analyses 2011-2016, one of the concerns was the need to provide 
a solution for airlines dependent on MIDT2 where routes are considered that have not been previously served. Where 
ñcomparableò data from other airports has limited real-world value. 

Airline network planners commonly work and base their research on the results from tools like IATAôs Pax IS, OAG Traffic 
Analyser, FlightGlobalôs SRS Analyser and similar. This approach has been addressed in this study, but found to be 
misleading here and such not useful for the qualification of this previously and currently unserved route between two 
regional airports. 

The same is true for the ACI3 QSI (Quality Standard Indicator4), basically comparing factors such as aircraft type, stops and 
frequencies of two flights to forecast market share. Unfortunately, that does neither work on the comparison of flights from 
different airports, even less on ñsimilar routesò. Even on a A to B route, it is up to the analyst to ñdefineò the ñfactors & 
coefficientsò, rendering even that model inefficient; we learned from airline network planners that different tools use different 
factors and coefficients on the same data, so all tools to provide different ñbiasedò results. They also confirmed those tools 
completely meaningless on previously unserved routes. 

While we researched, neither from the Calabrese, nor from the Saar side we have received active support from the chambers 
of commerce or tourism offices. As such, we have no positive indicator for local/regional support for the airport or the specific 
route in question. While we have no reason to give this a negative qualification, any airline seriously considering the route is 
well advised to demand the support from industry, tourism and local political powers. 

Researching the numbers we have, comparing the indicators to what we learned from both Saarbrücken as from Sacal for 
Lamezia Terme and Reggio Calabria, we see an underserved demand between West Germany/Luxembourg and Calabria, 
with a very strong business case for Saarbrücken to Reggio Calabria, on an initially twice weekly basis with an A319 or 
similar aircraft, with possibly even a third flight following the successful established route. 

We recommend Reggio Calabria for two main reasons. 

1. According to the Saarbr¿cken Airportôs initial information, the Italians (partially second or third generation) living in 
the Saarbrücken have a demand for flights to Regio Calabria, not to Lamezia Therme. 

2. Service to Reggio Calabria would benefit from demand from an increased catchment area for Saarbrücken, also 
attracting travelers i.e. from Luxembourg, who want to travel to that region and not Lamezia Therme. 

Without ñhard numbersò from previous operations, it is not possible to guarantee travel demand. But with an average of more 
than 85% load factor on flights between Germany/Luxembourg and Lamezia Therme, the route is already underserved. 
Offering the alternate ñdestinationò in Reggio Calabria should be good for at least a twice-weekly service in summer, if not 
year-round. 

                                                      
1 VFR ï Visiting Friends and Relatives 
2 MIDT ï Marketing Information Data Tapes. See General Methodology 
3 ACI ï Airports Council International 
4 An introduction to QSI: https://www.aci-na.org/sites/default/files/welch_qsi_fundamentals.pdf 

https://www.aci-na.org/sites/default/files/welch_qsi_fundamentals.pdf
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Objective + Preparation 

To examine the commercial viability of a commercially successful route between Saarbrücken (SCN) and Reggio Calabria 
(REG) or alternatively Lamezia Terme (SUF). 

To avoid a biased analysis, CheckIn.com was selected, providing the analysis on a strong statistical basis and understanding 
the bias of common data interpretation to large airport and existing route history. CheckIn.com provides catchment area data 
and route studies to airlines, airports being of minor commercial interest. All CheckIn.com analyses are based on a unique 
pan-European data base of a commercially unmatched quality. 

Prerequisites 

The airports have been asked to provide input and information leads for use in this analysis, such as available statistical 
data on the regional ñmicroò level, relating to VFR, business travel, leisure (vacation) potential. Such information has been 
part in the following methodology. 

OAG Traffic Analyser, IATA Pax|Airport IS, FlightGlobal SRS Analyser 

Those tools have and must not be considered for two reasons: 

¶ First of all, they would have more than doubled the cost for, without adding value to the analysis. 

¶ Second, they are proven to be biased to large airports with historic route data on the given route. Their results must fail 
on smaller, regional airports, trying to compare insufficient data and applying global, statistical assumptions, ignoring i.e. 
regional difference in ethnicity, commercial relations, etc. 

We have received copies of their results from three airlines, all three results rendering the route useless with Zero demand. 
While one airline network manager disqualified the route in the accompanying mail, the other two emphasized that a route 
without previous ñdemandò must return such zero-demand and are virtually useless. 

General Methodology 

With experience in airline network development, CheckIn.com developed an extensive data base providing insights into 
airport catchment area and also passenger flows on a pan-European level. Using this data as a basis, we also analyze 
several external sources, such as, but not limited to 

 IATA aviation economics information 
 Traffic data, mainly from IATA5, Eurostat, ACI6 
 Online data from FlightStats, GFK7, OAG8 and other providers (commercial or free) 
 MIDT9 and air fares information 
 Data provided by the airports, Eurostat, national and regional statistics 
 Public data from a range of other sources 

In general, we do not use data blindly, but we review on a case by case basis if the data seems sound, what the weakness 
or strength of the individual data sources are. 

The data provides insights and understanding of the economic framework, sound indication about traffic volumes, 
seasonality and the success factors for the route. At the same time, we learned and have ample proof that such data is also 
not error-free, so within the analysis we apply our expertise to identify possible problems and apply sound fixes to the results. 

Classic MIDT data is processed with (more than just) ña grain of saltò, as they only reflect the eroding volume of GDS10 
bookings. A major part of the bookings are processed through travel websites and the airlines directly, this is especially true 
on regional, pan-European flights, dominated by ñlow costò operations. 

The ticket fare levels are usually higher on GDS-based bookings than on Internet-based ones. Business travelers and their 
travel management companies use GDS more extensively, while leisure travelers and VFR still use travel agents and tour 
operators, but book to a larger extend online on the airline or tour operatorôs website. 

This data is only useful, if there has been recent, comparable traffic on the route. Even competitive routes are having 
frequently different demand, digging into a different catchment area demand. 

                                                      
5 IATA ï International Air Transport Association, AirportIS 
6 Airports Council International 
7 GfK ï Gesellschaft für Konsumforschung, expert analysts on purchasing behaviour. 
8 OAG (Official Airlines Guide) Traffic Analyser 
9 Management Information Data Tapes, GDS-based booking data 
10 GDS ï Global Distribution Systems (mainly Amadeus, Sabre, to some extend Travelport) 
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Regional airlines, operating usually a mixed fleet of smaller aircraft with a higher cost per seat will need to achieve higher 
average fares than low cost airlines, operating a single type fleet with very low cost per seat. 

Also, the ñreachò for the traveler, not living at the airport, but maybe towards Frankfurt, decreasing the ñdistance factorò. But 
that fact is automatically considered in the algorithms used in the CheckIn.com Catchment Area Analysis. 

Most airports focus on traffic from the airport to the destination. By default, we analyze both directions, also using comparable 
existing route information. 

Where connecting flight possibilities exist, those have been analyzed as well. The same though if there are competitive 
routes from neighboring airports. Or if a neighboring airport might be the better choice for operations between the two 
regions. 

For an idea how airlines address a new route, Jürgen has published an article on his blog back in 2012 about Aviation 
Network Planning ï or: How the Crystal Ball works. It must be emphasized that we base our forecasting on sound statistical 
data, where available and decades of experience. Nevertheless, we attempt to predict the future. 

For passenger predictions, we identify competitive routes at the neighboring airports. Considering the ñsizeò of the airport, 
reflected by the annual passengers, as well as the catchment area/passenger ratio of the airport allows to compare route 
potential even for differently sized airports having different catchment areas. It is important though to understand that the 
selected flight times, frequency, ticket prices have hard impact on the final potential. Soft factors like the reputation of the 
airport and airlines, convenience and friendliness also result in positive or negative impact to the attractiveness of the new 
flight offer. 

Another very important fact we research on is the ñpublic supportò (or opposition) of the airport by industry, tourism, politicians 
and press. 

Facts and Assumptions 

Taking into account the statistical ñfactsò, assumptions must be made to extrapolate them into future traffic potential. 
Following the initial market-analysis (generic and route specific), we translate them into expected passenger potential and 
market penetration for the route and the commercial forecast (assumption) for the next three years. 

Where statistical data exists, we take those into account. But aside of high frequency routes, where such statistics seem 
comparable, we take those as indicators only. It is highly unprofessional to assume a 1:1 relation in statistics. 

Airport discounts, marketing or other support are not considered but may have a direct impact on the financial calculations 
and the attraction for the airline operator considering the route. 

The aircraft taken for the basic assumption is the 150-seat Boeing 737 or Airbus A319 offering a common cost-per-seat. 
Using different aircraft, the calculations can be adjusted for only a minor surcharge, but we found airlines usually preferring 
to use their own calculations at that level. We also used common block time assumption and cost per block hour as used by 
the European operators of such aircraft. 

It is vital to understand, that we work with 

Indicators 

Any company assuming that they work with hard numbers shows a suspect and dangerous naivety. We have experience 
with large statistical companies like Eurostat, ACI, etc. We call it the numbers game; Even on ñpassenger numbersò, there 
is usually (not the exception, but the rule) discrepancies between airports and other ñofficial sourcesò, even between airport 
publications within the airport. A common example is Eurostat data between two major airports, such as Vienna and 
Budapest, where Eurostat published both data, the one from Budapest in- and outbound and the data from Vienna in- and 
outbound. Aside the need to filter the duplicates, the Budapest outbound and the Vienna inbound should be identical ï and 
are not. This is only an example, that problem being the rule, not the exception. Aviation statistical data is not anywhere 
close the quality anyone implies. And looking at the existing analyses tools, any such tools return different data as their base 
data might differ and their algorithms without the luxury of doubt,do differ. 

http://foodforthought.barthel.eu/2012/11/aviation-network-planning-or-how-the-crystal-ball-works/
http://foodforthought.barthel.eu/2012/11/aviation-network-planning-or-how-the-crystal-ball-works/
http://foodforthought.barthel.eu/2016/10/the-numbers-game/


CHECKIN.COM 

Route Analysis SCN-REG/SUF 01.12.2017 6/36 

THE CATCHMENT AREA PEOPLE 

General Market Analysis 

Developments in Europe raise concerns about the state of the European aviation industry. Expectations vary by the analysts 
voicing them (and their hidden agendas doing so). As well as the media or politicians ordering or using such studies. 

Instead of using questionable own expectations, we focus on the expectations of our industry bodies, namely ACI, IATA or 
ICAO. 

While we face an increasing concentration to few big airlines, 
on the European level, regional aviation is mostly dominated 
by ñlow cost airlinesò, with network airlines establishing their 
own ñlow costò subsidiaries also managing the feeder 
services to their long-haul operations. The current 
bankruptcy of Air Berlin confirms that trend. It is vital for the 
airlines to operate their business case. 

At the same time, the increasing number of direct point-to-
point services challenges the big airport hubs and reflects 
opportunity for smaller regional airports, beyond direct 
feeder services into the hubs. 

Another trend vital for the airport to understand is the 
necessity to support the airline actively with their marketing 
activities. Where many airports still expect the airline to do the marketing for their flights, such promoting the region they fly 
to. The rise of the Internet, the erosion of airline ticket prices and revenues resulted in a change here. This is another reason, 
it is vital to have the tourism office, industry bodies, politics and other powers-that-be in active support. If that is not available, 
the likeliness of routes to fail has been dramatically increased. 

Airports are restricted regarding financial support in the process to establish new routes. The risk is largely taken by the 
airline. More recently at Network Development conferences, more and more airports show commitments by coming with the 
industrial, tourism and political powers-that-be, expressing the regions sincere interest in developing air traffic for their 
airports. Even without additional financial risk-sharing, the signal is convincing for an airline operator. Especially compared 
with other airports, left alone and on their own, reflecting a much higher risk for the airline operating to and from that airport. 

Eurocontrol in their Seven Year Forecast reflects the changed needs also by the airline load factors. At 67,9% ten years ago 
(2007), the load factors rose to 76.5% in 2016, expecting in the worse-case scenario a load factor of 80,9% 2023. 
Consequently, airlines increasingly demand ñconstantly full flightsò. 

Following the 2008/09 global financial crisis with a major negative impact to all industries, and the following recovery peak, 
we see a stable industry development since 2012. 

 

In their monthly State of the Region Monitor for Europe, IATA confirms a solid growth and demand for the European air 
travel. While the GDP grew a moderate 1,7 percent year-on-year, passenger numbers grew a net 7,7% for travel within 
Europe, while the number of seats only increased by 4,8 percent. This reflects an improved utilization of the aircraft and ñfull 

https://www.eurocontrol.int/sites/default/files/content/documents/official-documents/forecasts/seven-year-flights-service-units-forecast-2017-2023-Feb2017.pdf
http://www.iata.org/publications/economics/Pages/regional.aspx
http://www-qa.iata.org/publications/economics/Reports/Presentations/WFS-BP-Singapore-Sept-2016.pdf
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flightsò. This is also reflected by the aircraft orders, reflecting a substantial increase of aircraft numbers operating in Europe. 
Those aircraft have to be utilized, so airlines keep constantly seeking viable new routes. 

IATAôs monthly Passenger Analysis confirms that trend. 
European airlinesô RPKs11 grew 8,6% total (compared to the 
above used travel within Europe) with the ASKs12 only 
growing by 6,3%. 

At the same time IATA confirms the trend to single-class 
cabins on flights within Europe, no longer analyzing 
ñpremiumò passenger development by seat class. This trend 
is also confirmed by the senior managers in the business 
travel management industry. Quite opposite ACTE13 
confirms increasing business travelers making use of direct 
booking on low cost airlines. Often at rates higher than 
offered by the business travel agencies servicing the 
corporate traveler and such resulting in conflict with the 
corporate travel policies. 

The concentration of the network carriers on their hubs have opened opportunities for airlines. But at the same time, the 
higher utilization and price wars of the big carriers on competitive routes have increased the interest by airline in unserved 
routes. On the other side, the airlines focus on high aircraft utilization, so it is important to understand where the aircraft for 
the route analyzed here shall come from, how it fits into the aircraftôs daily rotation. 

While we see an overall trend in lower ticket prices, we also identified substantially higher ticket prices and revenue for 
airlines operating a route exclusively. For the airport it is important to understand competition and to be in constant touch 
with the airline providing feedback. 

With 307 narrow-body aircraft having entered the European market 2016, 356 more will be delivered in 2017. In return, the 
average yields in Europe for the airline eroded by -7,6% in 2016 with the trend ongoing this year. At the same time the airline 
operating (EBIT) margin increased in Europe from 5,4 percent in 2015 to 6,1% in 2017. That development is reflected clearly 
by airlines seeking constantly new, commercially viable routes. 

Working with airlines on new routes, we encounter a misunderstanding by airports we keep addressing. With the need for 
constantly high load factors, the aircraft must be utilized year-round. Airlines are increasingly demanding concepts how to 
operate the aircraft all year at your airport. Every airport wants aircraft in the summer season. For that reason we have 
looked beyond the VFR demand at commercial opportunities. 

Looking at the route analyzed here, the initial implication was a leisure service, likely a typical summer season route. Where 
hotels as well as aircraft are in high demand. While it makes sense to initiate the route in summer to promote the new 
destination and achieve higher load factors from the first flight, It is vital to have a concept to allow to keep those high load 
factors also during the winter season. 

 

                                                      
11 RPK Revenue Passenger Kilometer (paid) 
12 ASK Available Seat Kilometers (capacity) 
13 ACTE Association of Corporate Travel Executives 

http://www.iata.org/whatwedo/Documents/economics/passenger-analysis-jul-2017.pdf
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Airportsô + Regionsô Background 

Overview 

 Saarbrücken Lamezia Terme Reggio Calabria 

Runway Length 2.000 m 3.017 m 1.996 m 

Main Routes Business routes to TXL (AB), 
Munich (bmi), HAM/LUX 
(LG). Vacation routes PMI 
(Niki), Antalya (Sun Express) 
Plus summer charter. 

12 year-round routes by 
Ryanair plus 10 year-round 
routes by other airlines, 32 
seasonal routes 

Alitalia/Blu Express to Rome 
and Milano 

Passengers 2007 vs. 2016 + 22% (350»428K) +73% (1,46»2,52m) -17% (582»485K) 

Main reach 60 min 
population 2,2 mio 
catchment 406 thousand 

Saarbrücken has a strong 
reach into the local area with 
a strong purchasing power. 

240 min 
population 6.7 mio. 
catchment 1,3 mio. 

Lamezia Terme reaches far 
towards Naples, Bari and 
Brindisi in the North/East, as 
well as Reggio and Catania 
in Sicily. 

90 min 
population 1.2 mio. 
catchment 452 thousand 

Reggio Calabriaôs reach 
overlaps Lamezia Terme to 
the North/East and reaches 
further towards Catania in 
Sicily than Lamezia Terme. 

Economy Science & Education cluster, 
economy not addressed in 
Wikipedia 

Not addressed in Wikipedia Mainly tourism (then why fly 
to Lamezia Terme?) 

ANNA.aero SVID14 24.6 Managerial and 
operational challenges 

7.9 Good 2.2 Good 

Catchment area 

   

Catchment Ratio 60 minute reach: 
1.05 : 1 (Germany 2.79 : 1) 

120 minute reach: 
2.1 : 1 (Italy 2.72 : 1) 

60 minute reach: 
1.37 : 1 (Italy 2.72 : 1) 

Notes 2006-15 local competition by 
Zweibrücken airport (now 
closed) 

Dominated by Ryanair, also 
served by i.e. Eurowings, 
Smartwings or Wizzair 

Underserved with quite 
some opportunities, joint 
management company with 
Lamezia Terme. 

For detailed catchment area analysis see also attachment 

GfK grouped Saarbrücken region as moderate-high in their purchasing power on European level, slightly above average on 
a German level relating to purchasing of vacation. 

On an Italian level, the Southern Italian region has purchasing power ñsignificantly below averageò. On the European scale 
though, the Calabrese region is on the average level comparing European purchasing powers, such also has good potential 
to create a substantial share of passengers originating in the region to travel to Saarbrücken. 

On Sicily, Messina is to offer a free connection to Calabria from summer 2018, further improving the reach into Northwestern 
Sicily. 

                                                      
14 Seasonality Variation in Demand from http://www.anna.aero/databases/ 
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Purchasing Power & Catchment Area Maps 
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The following maps are extracted from the free, low resolution maps provided by GfK 
(see attachment The Anker Report 

The Anker Report by network development specialist Ralph Anker, formerly founding member and chief analyst at 
ANNA.aero addressed Italy in his first-ever independent report. Based on FlightGlobal-data he summarized: 

 

 

Italy: Passenger numbers were up almost 8% in July across all Italian airports despite the countryôs busiest, Rome FCO, 
seeing an almost 3% drop. This is the fifth month out of seven that Italyôs biggest airport has seen traffic fall compared to 
2016. The five fastest-growing airlines are all LCCs with Blue Air leading the way. 

 

This shows once more, that flight statistics are not a sound basis but only an indicator looking at existing routes. It is of 
limited use looking at previously unserved routes. Neither Saarbr¿cken, nor Reggio Calabria have supporting ñflight 
statisticsò, but from the very first discussions emphasized their believe in the business case. 

Data Sources and Quality 

To develop CheckIn.com, we worked many years with aviation and national statistics, as well as Eurostat and a number of 
commercial sources. We invest a lot of time fixing discrepancies, especially aviation data being inconsistent. Receiving 
annual passanger data for the route Vienna-Budapest from both airports, the national statistics and Eurostat, not one of the 
numbers matched. Not for this example but another once, we talk about an offset of +10% on passengers on a route. 

Worse on the example VIE-BUD, Eurostat does not refer them once, but twice, such doubling the passenger numbers on 
sloppy analyses. Over the years, we have added substantial corrections to manage such data discrepancies. 

We work with the most granular available data levels ### 

GfK Purchasing Power Europe) and CheckIn.comôs Catchment Area Analysis. 

EU-Level National Level Catchment Area 

     



CHECKIN.COM 

Route Analysis SCN-REG/SUF 01.12.2017 11/36 

THE CATCHMENT AREA PEOPLE 

      

 

While the Italian map compares to the  
national average as 100% dark blue as 
below 72% and light blue 72-80%, the 
German map reflects million Euro per 
km², same as the European map. 

As such, the Italian map is not really 
comparable! 

 

The default coloring starts at 8% opacity 
for 0-10% impact. It adds 8% opacity in 
steps by 10% until a theoretical impact of 
100% reflected by a 80% oacity. 
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Flight Times, Block Times, Rotations 

Working with airlines, we found the three values of high importance in the planning of the daily aircraft rotation and utilization: 
Flight Time, Block Time and Rotation. 

Flight times are based on a speed of 448 kts as an average. Should the aircraft in question operate faster, we recommend 
to update flight times using the AIRINC Direct Flight Manager, which applies automatically a 15 minute bias on take-off. 

Block Times are based on the Airplane Manager Flight Calculator and include taxi-times and average delays. 

The rotation time is based on double block time plus typical turn-around time offered by the two airports. 

From operational experience and Jürgen being a specialist for disruption management in aviation, we apply an adjusted 
rotation value. That value typically considers known differences in average time to taxi (in-/outbound), likeliness of 
operational delays, i.e. due to heavier traffic. The value is also rounded up to full 10 minutes. 

 

Route Flight Time Block Time15 Turnaround Rotation Adjusted 

SCN-REG 1:57h 2:24h 0:30 / 0:30 5:48h 5:40h 

SCN-SUF 1:53h 2:18h 0:30 / 0:40 5:46h 6:00h 

 

Saarbrücken Airport 

Saarbrücken Airport (IATA: SCN, ICAO: EDDR), or Flughafen Saarbrücken or Ensheim Airport in German, is a minor 
international airport in Saarbrücken, the capital of the German state of Saarland. It features flights to major cities throughout 
Germany as well as some leisure routes. (Wikipedia) 

Passenger Trend past 10 years Seasonality 

  

As outlined in General Methodology, we use statistical history as basis for our analysis and forecasting. 

Within the core catchment area of the airport, one hour of the airport lives a population of almost 2.2 million people. Despite 
the competition, mainly from Frankfurt as the hub dominating central Germany but more than two hours away and 
Luxmebourg with local airline Luxair being only one hour away, the airport reaches a potential of 406 people traveling. With 
2.79 flights per person in Germany in average, the airport has a theoretical potential of one million travelers. 

With GfK confirming an average purchasing power, the airport has a good potential to overcome the high seasonality, 
reflected by a focus on seasonal leisure flights. 

Saarland Statistics account for 18.796 Italians in the region for 2013, 705 immigrants, 420 emmigrants. 214.820 Italians 
(Source Wirtschaftsförderung Saarland) 

Main regional competitor is Luxembourg airport with a weekly flight to Lamezia Terme (Saturday) and two weekly flights to 
Catania (Thursday, Saturday), another reason we recommend Reggio Calabria. 

 

 

                                                      
15 Having researched the issue, there are no ñofficial block timesò between any two airports, but it is part of the individual 
airlineôs flight planning procedure. 

https://www.flightmanager.com/content/timedistanceform.aspx
https://airplanemanager.com/FlightCalculator.aspx
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Reggio Calabria Airport 

Reggio di Calabria "Tito Minniti" Airport (IATA: REG, ICAO: LICR), also known as Aeroporto dello Stretto (Airport of the 
Strait) is an airport located near Reggio, in southern Calabria, Italy. It serves mainly the Province of Reggio and the Province 
of Messina, and partially the Province of Vibo Valentia; more than 1,200,000 people. Daily flights depart and arrive for and 
from several Italian cities, and are seasonally augmented by flights to various other countries. 

Reggio military airport was inaugurated in 1939 (the first airport in Calabria), becoming operative for commercial flights in 
1947; later it was named after Italian Royal Air Force war-hero Tito Minniti, who was born in Reggio Calabria. Its IATA airport 
code REG is derived from Reggio, Calabria's main city, which the airport is closest to. On the outskirts of the airport the 
training grounds of local football club Reggina Calcio are located. 

In March 2017, Alitalia announced to terminate all 56 weekly flights to and from the airport (to Milan, Rome and Turin) stating 
all routes were heavily loss-making. However, this decision was revoked shortly after. [Wikipedia] 

In summer 2017, the airport of Reggio Calabria was taken into management by SACAL, also managing Lamezia Terme 
Airport. 

Passenger Trend past 10 years Seasonality 

  

Within two hours of the airport lives a population of almost 2.5 million, though the strong reach is within 60 minutes with 
about 700 thousand people, of which under competitive considerations about 350 thousand use the airport. 

Main regional competitor is Lamezia Terme airport, with a slightly higher population within 60, but a smaller reach in the two 
hour range, but also a higher seasonality (also because of higher number of summer charter flights from Northwest Europe). 

Lamezia Terme Airport 

Lamezia Terme International Airport (Italian: Aeroporto Internazionale di Lamezia Terme "Sant'Eufemia") (IATA: SUF, ICAO: 
LICA) is an airport in the Sant'Eufemia district of Lamezia Terme, Calabria, Italy. It is the principal airport of Calabria. 
[Wikipedia] 
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THE CATCHMENT AREA PEOPLE 

Regional Relations 

Existing statistics by Eurostat, the regional statistics offices of the Saar region and Italian statistics istat.it are limited to 
national level (region to country), and as such are of little use in large countries like Europe and Italy. 

Commerce 

No statistical data available on Saarland or Saarbrücken region to Calabria or vice versa! 

Leisure 

No statistical data available on Saarland or Saarbrücken region to Calabria or vice versa! 

Only FTI tour operator in Munich expressed a direct interest to offer packages should there be flight service between the two 
regions. In general, all German tour operators expressed a ñgeneral interestò, but expressed they would need to verify that 
interest with their regional managers. 

VFR 

No statistical data available on Saarland or Saarbrücken region to Calabria or vice versa! 

Both the airport representatives from Saarbrücken and Sacal (REG, SUF) confirmed that there is public demand, reflecting 
on VFR-relations between the two cities. Furthermore, Sacalôs representative, only recently having taken responsibility for 
the management of the Reggio Calabria Airport expressed the demand to be attractive beyond the immediate Saarbrücken 
area. 

Education 

Both Reggio Calabria and Saarbrücken have a sizeable number of schools and universities. For year-round use of the new 
route it will be advisable to establish intercultural relations, organize student exchanges and foreign studies attracting 
additional VFR traffic. 

Regional Support 

While we have not received any support from the Calabrese and the Saarland Chambers of Commerce, the Tourism Office 
or other regional business development bodies to prepare this study, we have also found a mixed support/opposition in 
social media and press. 

An example might be the new route SCN-MUC, which was generally well received and appreciated sufficient press support, 
but industry complained about missing ñinterliningò. A typical ñpreemptive excuseò by the industry to not make use of local 
services, ignoring the fact that the feeder traffic by rail to Frankfurt or Luxembourg is neither guaranteed, car traffic does also 
encounter traffic jams and delays and the flights from Munich are typically offered at lower rates than the flights from 
Frankfurt16. 

General Assumptions 

Without much statistics available in Europe, we must make certain assumptions. 

Direction 

Based on the stronger commerce and purchasing power in the Saarbrücken region 
compared to Calabria, we assume approximately 70% of the traffic to be generated 
in the Saarbrücken Catchment Area, 30% of the traffic to come from the Calabrese 
region. This is also in line with Eurostat17 statistics on leisure travel, with a European 
(EU28) average of 60.4%, Germany 77.2% and Italy 41.6%. 

 

                                                      
16 Situation before the Air Berlin bankruptcy 
17 Source: http://appsso.eurostat.ec.europa.eu/nui/show.do?dataset=tour_dem_totot&lang=en 

http://appsso.eurostat.ec.europa.eu/nui/show.do?dataset=tour_dem_totot&lang=en







































